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Arrive & Drive - a new motor finance 
approach from Bluestone Motor Finance

DONAL’S
DIARY

By Donal Murphy MD Bluestone Motor Finance

From the most creditworthy to people 
with impaired or no credit history, 
Bluestone Motor Finance's innovative 
approach helps more people to get 
behind the wheel of a car or van.

Every now and then, I like to blow our 
own trumpet and because this is 
excellent news for our dealers and many 
of your customers, I hope you don't mind 
me doing just that here and now!

While the numbers are coming down, 
thankfully, there can be no doubt 
COVID-19 will continue to shape the way 
people live and work including their 
financial situation and how they choose 
to travel in their daily lives. Many people 
have moved from public transport to 
driving a car, however, the pandemic's 
impact on peoples' finances has and 
continues to be a barrier for many to get 
that car or van they want or often need.

We have worked continuously to help 
people buy their next car or van, many of 
whom have not been able to gain an 
acceptance elsewhere because of issues 
such as an impaired or limited credit 
history. Positive outcomes have often 
been achieved by one-to-one 
conversations with our 'Deal Makers' 
made up of our skilled Underwriting team 
and this will continue to be the case. Now, 
we have challenged ourselves to go an 
extra step and make it easier for 
creditworthy customers to get a fast, 
competitive, finance approval. 

True to our success as the winner of the 
Process Improvement and Intelligent 
Automation Award back in November, 
we've developed a new route that takes 
the friction out of car finance. 
Arrive & Drive offers finance convenience 
and accessibility to the most creditworthy 
and gives our dealers an extra edge to 
their marketing.

This fantastic, new product offering is 
available on vehicles up to three years old 
with under 100,000 KMs, including hybrid 
and electric vehicles, and provides access to;

•  0% deposit
•  Terms up to 72 months
•  Decisions in under an hour          
It is all part of our commitment to bring 
dealers and car/van buyers together. In 
the first few weeks, the response from the 
dealer community has been very 
encouraging, with many of you providing 
this elegantly simple, fast and flexible 
approach as the preferred finance 
solution to your customers.                        

Remember, we’re here to help drive sales 
for your dealership, so please get in touch 
with me or your BDM if you have any 
queries - We are here to help. 

Best Wishes

Donal
Donal Murphy
Managing Director
Bluestone Motor Finance
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Name:

Amy Lowth

Job Role:

Dealer and

Sales Support

Length of time at 

Bluestone Motor

Finance:

2.5 Years
What is your favourite thing
about working at BMFI and why? 
Our great team. I’ve made some really
good friends at Bluestone and the team is
always there to lend a hand.

Who would you most like 
to meet and why? 
David Attenborough! I’d ask 
his expert opinion on how to 
get the pigeons off the 
balcony in the office…

What was the last 
thing you watched 
on tv and why did 
you choose to watch 
it? Dopesick because 
I love Michael Keaton!

Favourite sport to watch or play? 

Favourite sport to watch is definitely rugby

or tennis. I don’t think throwing a frisbee

for my dog counts as a sport…

60 Seconds with...
Amy Lowth

What adventures are on your bucket list? 
Asia and South America. Just before the 
pandemic started I ticked abseiling down a 
dormant volcano in Iceland off the list!

My favourite
meal is… 
a curry tray! Or depending what 
part of Dublin you’re from, a 3n1.

AMY LOWTH

THE GIRL WHO TRIED 

EVERYTHING TO GET 

RID OF THE PIGEONS!

AMY

AL

What (not who) 
would you save if 
your house was 
burning down? 
My WFH equipment of 
course :) but also my 
passport!

What do you like about working with Motor Retailers? 
The variety of people that you meet through different dealers 
and working together to help our customers.

Worst job you ever did? 
Manually folding thousands of bank 
statements and putting them into 
envelopes….a papercut for every statement!

If Hollywood made
a movie about your
life, whom would
you like to see play
the lead as you?
Melissa McCarthy
(I’m still laughing at
Bridesmaids 12 years 
later) What title would you give 

your autobiography? 
The girl who tried 
everything to get rid of the 
pigeons!

Where is your 
favourite place to be? 
On a beach with my dog

Flo or on a plane to
a new city
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Consumer confidence falls back – KBC 27/01/22

Key economic data summary
as at 01/02/22         (Source: Central Statistics O�ce)

Consumer Confidence - (Jan)

Annual Inflation CPI (Dec)

Annual Inflation HICP (Dec)

Unemployment Rate (Dec)

81.9

5.5%

5.7%

5.1%

Up from 74.9 in December

Up from 5.3% in November

Up from 5.45% in November

Down from 5.2% in November

T: 01 644 8951    E: info@bluestonemf.ie    W: bluestonemf.ie
Lines open: 9.00am - 5.30pm Monday to Friday.  Calls may be recorded.

OOTB 0222

Bluestone Motor Finance is a registered business name of Bluestone Motor Finance (Ireland) DAC.
Directors: A Curtin, A Jeffery (British), P McGuinness (British), D Murphy.
Registered in Dublin, Ireland No. 507250. Registered Office: Unit 18 Northwood House, Northwood Business Campus, Santry, Dublin 9.

Motor Industry News
 

– SIMI 01/02/22      

January consumer sentiment bounce recovers most of 
December’s losses.                                                                   
Improvement contrasts with further slippage in sentiment in 
US and Euro area.                                                                                       
Easing Covid concerns and positive economic data boost 
Irish consumer sentiment.                                                                       
Household finances and spending elements suggest 
consumers will spend more in 2022 but outlays likely to be 
measured rather than ‘manic’.
Special questions assess Irish consumers current thinking on 
five year outlook for economy, household incomes and 
property prices;
Nearly one in two consumers see Irish economy stronger but 
almost one in four see weakness - consumers outside Dublin, 
female consumers and those under financial pressure more 
cautious on economic prospects.
Expectations for household income growth vary widely 
according to age; a majority of consumers over 55 expect 
their income to be lower in five years’ time.  
Roughly 7 in 10 consumers expect Irish house prices to be 
higher in 5 years compared to 1 in 10 who see prices lower.    
Are these expectations adding to current pressures?    

The official 221 new vehicle registration figures for 
January reveal a slight  fall of -0.2% (25,093) when 
compared to January 2021 (25,140). Light Commercial 
Vehicles (LCV) are up slightly 0.7% (5,055) compared to 
January last year (5,022). HGV (Heavy Goods Vehicle) 
registrations are also showing a small decrease of 1.5% 
(332) in comparison to January 2021 (337).

New Car sales total January (2022) 25,093 v (2021) 25,140 -0.2%                                                                                               
Light Commercial Vehicles sales total January (2022) 5,055 
v (2021) 5,022 +0.7%                                                                       
Used Car Imports total January (2022) 4,041 v (2021) 6,821 -40.8%                                                                                               
New Electric Vehicles sales total year to date (2022) 2,714 v 
(2021) 977 +178%                                                                                   
10 Top Selling Car Brands January 2022 were:                            
1. Toyota  2. Hyundai  3. Volkswagen  4.Skoda  5.KIA  6.Nissan 
7.Ford  8.Renault  9. Peugeot  10. BMW                                                          
10 Top car model’s year January 2022 were:                                     
1. Hyundai Tucson  2.Toyota Corolla  3.Toyota RAV 4  4.Toyota 
C-HR  5.Toyota Yaris  6. Nissan Qashqai  7.Hyundai Kona      
8. Toyota Yaris Cross  9. Skoda Octavia  10. Ford Puma

Our New Business team are here 
from 10am - 2pm every Saturday 
throughout the first quarter of 2022.
We're here to support you:       

Providing quick decisions on   
proposals                                       
Issuing documents        
Administering rapid payout of 
deals

If you have any queries simply 
email us at info@bluestonemf.ie 
we're here to help.

We’re open
every
Saturday
Q1 2022

Verifying a customer’s identity is a 
crucial part of the financing journey for 
every applicant. While we all recognise 
the importance of avoiding identity 
fraud, we know it can be a source of 
friction in the sales process; not now!   

At Bluestone, we’ve hooked up with 
digital identification experts ID-Pal. 
While there is plenty of techie stuff 
behind the scenes the outcome is that 
by using the incredibly user-friendly 
ID-Pal app your customers can simply, 
securely and conveniently upload their 
verification documents within a couple 
of minutes.                                                 

Allowing us to quickly, easily and 
compliantly verify their identity within 
Bluelink in real-time.

Now Live
with


